
Commercial Finance/Leasing



What is 

Commercial 

Finance?



It’s another name for

Commercial Leasing

or

Equipment Finance

for a

Commercial Business

Commercial Finance



Commercial Finance

is like 

Consumer Finance 
BUT it’s

for

Companies and Businesses! 



Why Lease?



• Businesses Finance/Lease Everything:

• Sources of credit can be somewhat limited

• What Business Has $15,000+ available for 
HVAC?

• 70% approval rate

A majority of Commercial HVAC contractors do not offer end user financing 

options – These are missed opportunities!
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Dealer normally gets paid 
48-72 hours after 
confirmation of job 
completion. 

Takes 5 minutes to 
generate a payment 
estimate (Quote) to give to 
customer.

Dealer does not have to be 
approved, no Dealer 
Agreement required and  
no cost to Dealer ! 

For Dealers:



Affordable & 
flexible payments

Preserves 
Working Capital 

For Customers:



How it Works



STEP 1

Dealer completes online estimated payment tool 

(Quote Calculator)   

https://financing.tranetechnologies.com/QuoteCalculator.aspx

 Takes about 5 minutes

 Generates 

professional-looking 

estimated payment 

letter (Quote) 

https://financing.tranetechnologies.com/QuoteCalculator.aspx


STEP 2

Dealer presents the Leasing payment estimate 
(Quote) with their project proposal    

https://financing.tranetechnologies.com/QuoteCalculator.aspx

 Dealer sends the 

payment estimate 

(Quote) and paper 

Lease application along 

with their Proposal to 

customer (or customer 

completes online app). 

https://financing.tranetechnologies.com/QuoteCalculator.aspx


STEP 3

Customer completes and returns APP  

Customer completes 
paper or online 

application

Sends application to 
Trane Technologies

https://financing.tranetechnologies.com
 Trane Technologies Financial 

Services does the heavy 

lifting!

 Coordinates final 

approval with Leasing 

Companies

 Facilitates paperwork 

with customer 



STEP 4

App sent to Leasing Company for approval

 Most decisions made  

in 24-72 hours or less.  



STEP 5

Lease Docs sent to Customer for completion 

 Leasing company     

e-mails documents to  

Customer to be 

executed. 



STEP 6

Dealer receives P.O. to start project 

 Upon receiving 

properly executed 

docs from Customer, 

P.O. is issued to 

dealer to start the 

project. 



STEP 7

Dealer gets paid

 After completing job, Dealer 

submits invoice to Leasing 

Company.

 After Lender receives written

Delivery and Acceptance (D & A) 

form back from Customer 

confirming project completion, 

Dealer gets paid in 48-72 hours! 

* If Project is significant, the 

Lender may also require a verbal 

confirmation of project completion 

from customer as well. 



Additional Detail 



Program Flexibility 

 Different Payment Options
o Monthly, Quarterly, Semi-Annual & Annual Payment Options

 Seasonal Payments
o Great for Schools, Tourist and Vacation Businesses 

o Matches Seasonal Income with Lease Payments

 Step Payments
o Good for Expanding Businesses

o As Revenue Grows, Lease Payments Grow

 Special Programs
o Progress Payment Available During Contraction Period



What Can Be Leased?

 All Equipment

 Engineering and Install Costs

 Extended Warranties 

 “Interim” Repair Cost on Old Equipment

 Other Job-Related Accessories

 Building Controls, Associated Electrical, Plumbing, etc.

If you’re not sure if a project or part of a project can be leased, call your regional finance manager or TTFS / Leasing at 800-724-6026; Option #2



Examples of Customers:

o Churches

o Professional Offices (i.e. Dr.’s / Lawyers Office)

o Industrial Buildings

o Commercial Properties

o Restaurants 

o Retail Stores/Properties

o Property Management Groups

o Condo Properties/Associations

o Apartment Buildings

o Hospitals

o Government Municipal / State /Federal

o School Districts / Colleges



Contractor Benefits

 Increased Sales

 Reduced Price Negotiations

 Affordable Monthly Payments

 Preserve Working Capital / Maintain Cash Flow

 No Fees for Dealers

o Application fee for Customers

 Standard Funding to Contractor in 48-72 Hours

 All Trane and American Standard Dealers Qualify

 Easy to Use

 Customer Doesn’t Have to Own Building



Available On AsDealerNet or ComfortSite



Trane Technologies Financing Site

https://financing.tranetechnologies.com

https://financing.tranetechnologies.com/


Quote Calculator (Estimated Payment)

Automatically produces a professional payment proposal 

that includes:

 Calculated Payments Based on Current Available Rates

 Dealer Contact

 Customer

 Equipment

 Payment Options

 Includes Credit Application (not shown)



COVID-19 Special Leasing Promo



Return on Investment Calculator 

o Are you familiar with it?

o Where can you find it?

o AsDealerNet  Marketing Center  Sales Tools 

Unitary Product Replacement Feasibility Est.

o ComfortSite  Marketing Center  Light 

Commercial Sales  Unitary Product ROI Calculator 



ROI Calculator Tools



ROI Calculator Tools



Commercial Finance:
Dave Webb - Office 615-542-4596 (Over $150k)
Michael Pickard - Office 704-655-5826 (Under $150k) 

Regional Finance Managers: 
Steve Johnson - West - 303-619-9477
Skip McCaffery - East - 410-340-5797
Thomas Kieta - South / Midwest - 770-329-9899 

General Access:
Office 800-724-6026, Option# 2  
Email:  TBSTLS@trane.com

Leasing Website:
https://financing.tranetechnologies.com

TTFS- Contact Information

https://financing.tranetechnologies.com/


Questions?


